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Press release 
 
 
 
 

 
Kaba acknowledges pending class action proceedings in the US and confirms 
its existing outlook for the future business performance 
 
 
Rümlang, 18 April 2011 – Kaba Group confirms that consolidated class action legal proceedings are 
pending against several Kaba entities in the US, arising out of the sales and marketing of 
specific models of pushbutton locks sold and distributed by Kaba Access Control in Winston-
Salem, North Carolina, US. Kaba Access Control learned in the second half of 2010 that a 
new type of ultra-strong industrial magnet made using rare-earth minerals, and known as an 
NIB magnet, could potentially be used to compromise certain Kaba pushbutton locks listed in 
the complaints in the proceedings. As soon as it discovered this issue, and prior to any class 
action law suit being filed, Kaba Access Control’s engineers designed and implemented an 
upgrade for these products that makes the locks resistant to magnetic bypass from these 
new NIB magnets. Kaba Access Control also began developing a field Service Kit, which will 
upgrade existing locks to offer the same level of resistance to this potential compromise. 
Kaba Access Control is in the process of rolling the Service Kits out to those who request 
one. 
 
Kaba also emphasizes that the class action lawyers have not alleged that any of the models 
of pushbutton locks listed in their complaints has actually ever been opened unauthorized 
through a magnetic attack. Kaba Access Control has not received a single confirmed report 
of any such compromise from any of its customers. 
 
In addition, while the immediate response to this issue – product modification and Service  
Kit –  is in keeping with the company’s high standard for customer service, the Kaba 
defendants are continuing to vigorously oppose the class action proceedings.   
 
Kaba knew of the class action when it established its 2010/2011 interim results per 31 
December 2010 and published its outlook on 7 March 2011. The company believes that its 
earnings prospects have not altered since then, which is why it is sticking to its outlook for 
the current 2010/2011 financial year. 
 
 
For further information: 
 
Jean-Luc Ferrazzini, CCO; Phone +41 44 818 92 01  
Dr. Werner Stadelmann, CFO; Phone +41 44 818 90 61 
 
Kaba Holding AG, 8153 Rümlang (Switzerland) 

 

 
Kaba is a globally active, publicly traded security corporation. With its Total Access strategy, the Kaba Group specializes in 
integrated solutions for security, organization and convenience at building and information access points. Kaba is also the world 
market’s number 1 provider of key blanks, key cutting and coding machines, transponder keys, and high security locks. It is a 
leading provider of electronic access systems, locks, master key systems, hotel locking systems, security doors, and automatic 
doors. For more information please visit www.kaba.com 
 

http://www.kaba.com/
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This communication contains certain forward-looking statements, e.g. statements using the words "believes", "assumes", 
"expects", or formulations of a similar kind. Such forward-looking statements are based on assumptions and expectations which 
the company believes to be well founded, but which could prove incorrect. They involve known and unknown risks, uncertainties 
and other factors which could mean that the actual results, financial situation, development or performance of the company are 
materially different from those explicitly or implicitly assumed in these statements. Such factors include: 
> Competition with other companies 
> The effects and risks of new technologies 
> The company's ongoing capital requirements 
> Financing costs 
> Delays in the integration of acquisitions 
> Changes in operating expenses 
> Fluctuations in exchange rates and raw materials prices 
> Attracting and retaining skilled employees 
> Changes to the relevant legislation 
> And other factors named in this communication 
 
If one or more of these risks or uncertainties should actually occur, or if one of the underlying assumptions proves incorrect, the 
consequences could be materially different from the assumed ones. In view of these uncertainties, readers are cautioned not to 
place undue reliance on such forward-looking statements. The company accepts no obligation to continue to report or update 
such forward-looking statements or adjust them to future events or developments, unless required by the law. 
 
Kaba®, Com-ID®, Ilco®, La Gard®, LEGIC®, SAFLOK®, Silca® etc. are registered brands, CardLink™, TouchGo™ etc. are 
trademarks of Kaba Group. 
 
Country-specific requirements or business considerations may mean that not all Kaba Group products and systems are 
available in all markets. 
 

 


