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RÜMLANG 5 NOVEMBER 2013 – CAPITAL MARKET DAY IN VITTORIO VENETO (IT)

Kaba aims for profitable growth
At its Capital Market Day in Vittorio Veneto (IT) today, Kaba Group is showing how it
intends to achieve its mid-term targets for the 2015/2016 financial year, and explaining what conditions will have to be in place for this to be possible. It is aiming for 5.0%
to 6.0% organic growth and an EBITDA margin of 18.0% (in local currency terms).

Globally active technology group Kaba is targeting medium-term organic growth (2015/16 financial
year) of 5.0% to 6.0% and an EBITDA margin of 18.0%, as announced at today's Capital Market Day in
Vittorio Veneto (IT). The 2.4 percentage point increase in profitability from 15.6% in the prior financial
year to the mid-term target of 18.0% (local currency terms) should come from investments in markets,
products and innovation, as well as from further improvements in operational efficiency. Kaba expects
1.0 to 1.5 percentage points of this increased profitability at the EBITDA level to come from markets as
well as innovations and products, and around the same from increased operational efficiency. The
prerequisite for this improvement is a positive economic development worldwide and a favourable
operating, especially in Kaba's main markets. "We have already established the programs for growth
and increased profitability. In combination with a favorable economic environment this will give us a
platform to achieve our mid-term targets," explains CEO Riet Cadonau.
The Capital Market Day is taking place today at Silca S.p.A. in Vittorio Veneto. Silca S.p.A. is a
subsidiary of Kaba and part of the Key Systems division. The division is the world market leader for key
blanks (producing 600 million blanks every year), transponder keys for the automotive industry and key
cutting machines. Key Systems sells its products in approximately 130 countries and has
manufacturing sites in the USA, Colombia, Italy and India. With more than 1,300 employees, the
division achieved sales of CHF 186.2 million in the 2012/2013 financial year (around 19% of Group
sales) and an EBITDA margin of 15.0%. Having secured this very good result, it will now concentrate
on consolidating its cost leadership, in line with Kaba's strategy, and further expanding its presence in
growth regions.
The Key System Division will help achieve Kaba's mid-term targets by increasing sales while
maintaining its margins. In terms of return on net operating assets (RONOA), the division is already
doing significantly better than the overall Kaba Group figure of 20.6%.
Kaba Group's expectations for the current 2013/2014 financial year remain unchanged since they were
announced at the annual results press conference on 16 September 2013: it is aiming for 1.5% to 2.5%
organic growth with an EBITDA margin of 15.5% to 16.5%. CEO Riet Cadonau: "The markets have
performed largely as expected in recent months. From today's perspective we can confirm the targets
we set for the financial year as a whole."
For more information on the Kaba Capital Market Day 2013: www.kaba.com/capital-market-day
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ABOUT KABA

Kaba – Beyond security
With its innovative products, systems and services, globally active technology group Kaba is a leading
provider of high quality access management solutions, locks, cylinders, physical access systems,
enterprise data and time recording, and hotel access systems. The Group is also global market leader
for high security locks, key blanks, transponder keys and key manufacturing machines. The listed
Group has sales of around one billion Swiss francs and employs around 7,500 people in more than 60
countries. For more than 150 years Kaba has set trends in security and beyond – in terms of
functionality, convenience and design, and always with a focus on optimum value to customers.
SIX Swiss Exchange: KABN
For more information please visit www.kaba.com.

Disclaimer
This communication contains certain forward-looking statements, e.g. statements using the words "believes", "assumes",
"expects", or formulations of a similar kind. Such forward-looking statements are based on assumptions and expectations which
the company believes to be well founded, but which could prove incorrect. They should be treated with appropriate caution
because they naturally involve known and unknown risks, uncertainties and other factors which could mean that the actual
results, financial situation, development or performance of the company or Group are materially different from those explicitly or
implicitly assumed in these statements. Such factors include:
>
The general economic situation
>
Competition with other companies
>
The effects and risks of new technologies
>
The company's ongoing capital requirements
>
Financing costs
>
Delays in the integration of acquisitions
>
Changes in operating expenses
>
Fluctuations in exchange rates and raw materials prices
>
Attracting and retaining skilled employees
>
Political risks in countries where the company operates
>
Changes to the relevant legislation
>
Other factors named in this communication
If one or more of these risks, uncertainties or other factors should actually occur, or if one of the underlying assumptions or
expectations proves incorrect, the consequences could be materially different from the assumed ones. In view of these risks,
uncertainties and other factors, readers are cautioned not to place undue reliance on such forward-looking statements. The
Company accepts no obligation to continue to report or update such forward-looking statements or adjust them to future events
or developments. The Company emphasizes that past results and performances cannot lead to conclusions about future results
and performances. It should also be noted that interim results are not necessarily indicative of year-end results. Persons who are
unsure about investing should consult an independent financial advisor. This press release constitutes neither an offer to sell nor
a call to buy securities.
Kaba®, Com-ID®, Ilco®, La Gard®, LEGIC®, SAFLOK®, Silca® etc. are registered brands, CardLink™, TouchGo™ etc. are
trademarks of Kaba Group.
Country-specific requirements or business considerations may mean that not all Kaba Group products and systems are available
in all markets.
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